






Patricia McDonald
Broker/President
CBI Business Group | Office: 770-565-6750,  FAX: 770-321-2344  
GABB Member: Since 2007 | Business Broker: Since 1989
How long have you been with the company?
I started my own company 14 months ago. 

What role do you play within your company?
Broker, Agent, Secretary, “Girl Friday” 

What is the focus of your company, and how does it differentiate itself?
We focus on being “Matchmakers”—helping Sellers find the right Buyer for their business and helping Buyers find the right business for their skills, 
background and financial ability to handle.
We feel that even though we are a small company we are fortunate to be able to choose “select” clients with which to help.

What are your company’s target markets?
Businesses that are priced any where from $500,000 to $20,000,000. In today’s economy we are really focusing on any size business that is profitable, 
for all the Buyers out there that have lost their job and looking to “buy a job”.

What led you to this line of work?
In 1989 I was working as a commercial real estate broker helping office building developers and shopping center developers find land to build office 
buildings and shopping centers. I then helped them lease the spaces to tenants. In the course of leasing out a shopping center I used to refer tenants 
who wanted to sell their business to a business broker in the same building. One day he called and said “I’m going to make you an offer you can’t 
turn down. I will pay you to teach me how to sell commercial properties, and, in addition, I will teach you how to sell businesses if you will come to 
work with me.” Needless to say, I “fell in love” with selling businesses and never looked back.

What experience did you have in doing transactions before you became a broker?
Very limited, as I referred all clients to the business broker in my building and selling businesses wasn’t very specialized in South Florida until about 1986. 

Have you always lived in Atlanta?  If not, where else?
I moved to Atlanta in 2000 and prior to that lived in Palm Beach County, FL selling businesses and real estate. 

Professional Affiliations
Professional Affiliations: Of course GABB, and I am the Membership Chairperson on the Board for 2009. A member of the IBBA since 1990 and M & A 
Source since 2005. Just asked to be the Vice Chairman of the IBBA Conference Planning committee, and a member of the International Committee of 
that association. A member of Brokers Network Group, and a member of ICBC (Institute of Certified Business Counselors).

Personal Affiliations
Community Organizations: Cobb Chamber of Commerce, CEO Roundtable of the Cobb Chamber, Kiwanis Club of Marietta.

All About You
I grew up in Decatur, AL and attended the University of Alabama, but I have transferred my loyalties to FSU, as all 3 of my children graduated from 
there. Moved to S. FL with my ex-husband when my children were small and spent over 20 years there before moving to GA. I am a single mother of 
3 grown, married children, (twin sons and a daughter), and the grandmother (Mimi) of five grandchildren (4 girls and 1 boy), ages 3-12. Two of my 
children live in Georgia and one of my sons lives in Stuart, FL. My son that lives here works with me, is a CBI and will soon have his Brokers license. I 
have one cat, given to me by my grandchildren in FL, and her name is Faith. (They named her).  What do I love, of course my profession, my children 
and really love those grandchildren. I love the fall and spring, working in my garden, planting flowers, renovating my home and refinishing furniture. 
I also love being involved in my Kiwanis Club doing things for the children in our community and volunteering my time to help in several areas. My 
favorite sport is snow skiing, followed by boating, then hiking in the mountains. Movies? I guess one of my all time favorites was “Under the Tuscan 
Sun”—hope to visit there someday. Books, anything by David Baldacci. 

Accomplishments
Professionally I am very proud of being an Instructor of courses for the IBBA and being responsible for coordinating the “Train the Trainer” program, 
which was started to certify Instructors for the IBBA and has now become known as the IBBA “Speakers Training Camp.”
Personally. I am proud of the family I raised and the wonderful family they each have.

Meet A Business Broker Member
“Up Close and Personal”

The Code Corner By JAMES WELCH 

The very first article in our Code of Ethics advises us as professional Business Brokers to be informed as to the business trends in our 
community. Are you informed? Do you know the current issues facing business Buyers and Sellers in your marketplace? With economic 
conditions changing constantly we must work harder to keep up with the latest. Think about it!
 
GABB Code of Ethics-Article One:  In justice to those who place their interests in a Business Broker’s care, the Business Broker 
should keep informed as to trends affecting businesses in the community.

PG.4 VOL. 109 | ISSUE 2 | FEBRUARY 2009



How long have you been with the company?
3 Years with The Blue Oak Group, LLC and 4 years with a major Private Bank as a portfolio manager

What is the market focus of your firm:  what does it do?
Tax Elimination and Deferral Strategies for Business Sellers

What role do you play within your company?
Responsible for engineering custom tax-alleviating strategies for the firm’s Southeastern clients.

What is the particular focus of your company, and how does it differentiate itself?
We focus our research and expertise on conservative investments that take advantage of existing IRS code that allow for tax elimination 
while providing a stable stream of predictable income.

What are your company’s target markets?
One time taxable events:  Sale of a business, lawsuit settlement, concentrated stock or the sale of investment real estate.

What led you to this line of work?
By eliminating tax, you can make one dollar become two dollars much faster which allows for stronger tax-efficient asset management.

Have you always lived in Atlanta? If not, where else?
As much as I love Atlanta, I have never lived there.  My family and I live in Charleston, SC. I am originally from Roanoke, VA and my 
wife is from Birmingham, AL.

Professional Affiliations
SEC, NASD, FINRA, TICCA, CFA Institute, IBBA, GABB, CVBBA, MABBA.  

Personal Affiliations
Former board member of the Gibbes Museum School of Fine Arts, Executive Committee Member for Hampden-Sydney College 
Young Alumni and Member of St. Philips Episcopal Church in Charleston, SC.

All About You
My wife, Ashkia and I live in downtown historic Charleston, SC. We both share a passion for art, Southern cuisine, and the outdoors.  
Ashkia, who formerly lived in New Zealand, works with a private healthcare consulting firm in Columbia, SC and we are excited about 
children in the very near future. While in economics school, I had the opportunity to live in Spain for a year where I was able to study 
Western European capital markets and the economy. I am an avid golfer and enjoy waterfowl sporting and saltwater fly fishing. 

Accomplishments
I am thankful that I have been able to follow my passion in finance and fiduciary consulting. It is a blessing when you enjoy your career as 
much as I do, and I think that is my greatest accomplishment.

Tips/Advice for GABB Members
Work together. Use outside resources to expand your knowledge and strengthen your business.

John M. Harman
Managing Director & Chief Strategist
The Blue Oak Group, LLC 
Direct:  843-302-0428 / Cell:  843-534-3703 
GABB Member: Affiliate, Since   2007
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IBBA International Conference 
 Henry L. Hicks, CBI - Fellow of the IBBA

The IBBA Conference For Professional Development to be held in 
Atlanta June 8-13, 2009 provides the greatest educational opportu-
nity that GABB members will have for several years. For those already entered in the program to earn the CBI (Certified 
Business Intermediary) professional designation, it will be a chance to complete your courses and take the exam. For 
those who have not yet started the CBI program, courses to be offered will enable you to earn 32 of the required hours 
toward the CBI designation without the cost of travel and hotel! 

One of the requirements to complete the CBI is that the candidate must attend at least one IBBA Conference. The Con-
ference this June in Atlanta offers the most economical opportunity that GABB members will have anytime soon. Keep 
in mind that all IBBA courses are taught by active business brokers, so you get the details of “how to” and the “hands 
on” experience that will make your daily work more successful. 

President Van Watkins’ goal for GABB in 2009 is to enable each of us to increase the professionalism in our practices. 
And there is no better way to gain the knowledge needed to be a first rate Business Broker than to attend the upcom-
ing IBBA Conference. Conferences are fun, exciting, and you get to meet excellent business brokers from around the 
country. Set yourself apart from the competition. Join IBBA and earn your CBI. View a video about membership in IBBA 
at www.ibba.org.
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WELCOME!
NEW MEMBERS 

Joel Banks
Business Brokers of Georgia 
Active Member 
770-641-8000 
 
Regina Crothers  
Metro Brokers/GMAC Real Estate 
Associate Member
678-443-6198

Scott Krause  
Capital Mergers & Acquisitions
Broker Member
770-885-0000

Jim Mroczkowski
Metro Brokers GMAC Real Estate
Associate Member
404-848-2500

Alexander Dancy  
Edwards Financial, LLC
Affiliate Member
706-268-1121

February 24th 
 
8:30 AM - GABB Board Meeting
9:45 AM - Networking
10:00 AM - GABB General Meeting
12:15 PM - IBBA Committee Meeting

March 12th  
 
5:30 PM - “Happy Hour” @ River Room,  
                  4403 Northside Parkway 
                  Atlanta 30327

March 13th 
 
8:00 AM - BBMS Training with Ken Stebbins

March 20th 
 
8:00 AM - GABB Annual Spring Conference

March 31st 
 
8:30 AM - GABB Board Meeting
9:45 AM - Networking
10:00 AM - Membership Meeting
12:15 PM - Forms Committee Meeting

April 28th  
 
8:30 AM - GABB Board Meeting 
9:45 AM - Networking
10:00 AM - Membership Meeting
12:15 PM - Forms Committee Meeting



  
15th Annual GABB Spring Educational Conference 

Friday, March 20, 2009 8AM to 5PM 
Spring Conference Registration Form 

        
Name               
Company              
Address              
City               
Business Ph:      Home/Cell Ph:       
Fax       E-Mail        
 
Registration Fee for:     GABB Member Non-Member 
Conference      $100.00  $125.00 
Real Estate Continuing Education Credit  $  25.00  $  25.00 
Late Fee (Registration AFTER March 1st)  $  15.00  $  15.00 
 
*To receive Real Estate CE credit, your $25 fee MUST BE PAID WITH YOUR REGISTRATION FEE. 
 

REGISTER TODAY! 
 

Pay for the GABB Spring Education Conference online through Paypal.  It’s quick, easy, convenient and 
secure.  Simply insert this link and a payment tab will open on your browser.   Select Conferences from the drop 

down menu and pay. 
 Payment Form  

To securely pay with your credit or debit card, click here:  

 
 
Enter Amount: 

 
Conferences

 
 

Send Payment
 

http://gabb.org/pay.htm 
 
 
 
 
 
 
 
 

  

 
 
 

   
 Location of Conference: Metro Brokers/ 

GMAC Real Estate 
5775 Glenridge Drive, Building #E, Classroom 1 
Atlanta, GA 30328 

 
*NOTE: All necessary paperwork will be submitted to the Georgia Real Estate Commission prior to the conference, in 
normal anticipation of receiving approval for 6 hours of Real Estate Continuing Education Credit. 
 
For additional information, please contact Pat Harkins, Conference Chairman, at (770) 649-7660, or 
Charles Jay, Education Chairman, at (478) 477-6272. 
 

~Special for New GABB Membership~ 
Join GABB at this conference and the$100.00 GABB application fee 

 will be waived if paid within 30 days prior to the conference. 




