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Pat Harkins 

from your President   
continued from page 1 

Georgia Association of Business Brokers  

other Directors and Advisors in the 
intervening months.  These are very 
talented individuals with specific 
ideas on business brokerage that they 
will share with you in this column. 
 

 Once again thank you for your spir-
ited cooperation and support of the 
GABB.  May I take this opportunity 
to wish all of you and your extended 
families a Very Happy and Joyous 
Holiday Season. 
 

 It was a pleasure to talk with so 
many of you at our annual Holiday 
event.  I look fo rward to seeing all of 
you at our next  meeting scheduled 
for Tuesday, January 25, 2005. 

GABB TODAY TECHNOLOGY  
 

I wanted to publish this information prior to the easy-database and posting listings article because it's news that 
could help any brokerage office.  A fellow business broker recently had an experience he recommended I 
share with the rest of the brokerage community.  It's something you don't really think about but this particular 
business broker ended up missing a listing of a profitable multi-million dollar company.   
 

Basically, the issue was when the broker sent an email to the owner of the company, at times, it would be 
checked by the secretary or an employee while the owner was out.  The email didn't necessarily contain any-
thing "confidential", so the broker thought it would be okay.  After all it is the owner's email address.  The em-
ployee found out that the company was for sale, because he/she saw that the email was from john-
doe@yourcompany.com.  In this particular case, the website "name" had nothing to do with business broker-
age.  The employee was nothing more than nosey and visited the website of the business broker by looking at 
the email address.  example:  jeremiah@etomicinc.com, the website would be www.etomicinc.com.  After re-
viewing the website of the "business brokerage" company, the employee spread the word throughout the com-
pany before the owner got back from his/her trip.  Thus you can imagine the chaos and damage control the 
owner had to do when he returned, not to mention skipping the thought of actually selling the company. 
 

An easy solution:  Setup a second "blind" website.  It would be used for email purposes only.  The emails will 
be sent to your regular email account and if anyone visits the website at the "blind" website, it would only give 
the business name or your name with the address and phone number.  Nothing changes in how you check 
your email, only the emails you send out.   I will use Patrick Harkins for an example.  His website is 
www.anchorbusiness.com and email is patrick@anchorbusiness.com.  He could setup a similar site used for 
email, like anchorconsultinginc.com.  If he emails business owners, he could make his email show up as pat-
rick@anchorconsultinginc.com and his emails would go into his regular email account without him doing any-
thing different in his normal day activities.  If an employee or snoop was to visit www.anchorconsultinginc.com, 
they would only get his business name, address, phone number, etc...  The employee or snoop would have no 
idea his profession was business brokerage. 
 

In the next newsletter I will go over the already planned topics: methods to make posting your business listings 
online easier, and ways some brokers keep it all organized without a lot of confusion.  Also, learn how to create 
your own buyer and potential seller databases for free in a matter of minutes. 
 

I wish everyone a Joyous Holiday and Happy New Year!!  Jeremiah Johnson, Etomic Solutions Inc  

Ne w Associate Members           New Affiliate Members 
 

Cheryl Dayal, Moon Kim,    Stephen Levinson 
Steve Sondhi, Gagandee Natt   Stephen Levinson, PC 
Metro Brokers        Atlanta, GA 
Roswell, GA         678 445-5050 
404 843-2500 
      Charles Schoen 
Salim Lokhandwalla     Sterling Risk Advisors 
Metro Brokers     Atlanta, GA 
Duluth, GA      678 424-6518  
404 843-2500   
 
Edwin J. Shadrick    Pending Associate Members  
Georgia Business Associates   Susan Jordan  
Jekyll Island, GA      ReMax United    
912 635-2774      Villa Rica, GA  
      770 456-6000  
Pending Active Members 
 

Les Herrin        Ann Boyer  
The Business Firm    Metro Brokers GMAC 
Agusta, GA      Duluth, GA 
770 641-8000      404 843-2500 
 
Joel Banks       Pete Patel 
Business Brokers of GA,Inc   Metro Brokers GMAC   
Atlanta, GA       Cumming, GA   
706 733-4748     404 843-2500 
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Affiliate Spotlight:  Community West Bank 
F/k/a Goleta Nat ional Bank 

Carolyn Robinson, Vice President 
104 Springfield Center Dr.  #116   Woodstock, GA  30188 

Office 770 516-7744 Cell 770 639-6734  Fax 770 516 5575 
crobinson@communitywestbank.com www.communitywestbank.com 

GABB Member since 2000   

  Caro lyn has over 7 years of experience in SBA lending.  Community West Bank produces 
over $60 million in s mall business loans,  includ ing 7a, 504 and B & I loans.  She covers the state of Georgia  
as a Business Development Officer for the Bank. 
 Caro lyn’s background has always been in s mall business.  Influenced by the hard work and entrepre-
neurship of her late father, she has been helping people achieve their dreams of owning a  small business since 
1982, when she and her husband moved to Atlanta from Akron, Ohio.  That year she became a business bro-
ker for VR Business Brokers in Atlanta.  She obtained her Georgia Real Estate License in 1983 and her Real 
Estate Broker’s License in 1985, establishing Peach State Business Investments, Inc., selling commercial real 
estate and businesses with her partner, Ruth Harb ison.  She also holds a B.S.B.A. from the University o f Ak-
ron, and a MBA from Case Western Reserve University in Cleveland. 
 In 1993, she joined Blimpie International Inc. as their Director of Franchise Development, selling 
new and resale franchised restaurants.  Seeing the difficulty in securing financing, she became interested in 
the SBA loan process, and in 1997, began her career in  SBA lending with Commercial Capital Corporation, a  
non-bank lender (NYC).  After two years, she moved to Quantum Nat ional Bank.  She has been with Com-
munity West Bank for the past four years. 
 In addition to being a member of GABB, she is on the Board of Directors of the Georgia Lender’s 
Quality Circle, a member o f the Atlanta Commercial Board of Realtors, and the Georg ia Association of Mort-
gage Brokers.  She volunteers with Toys for Tots, The Walker School, and The Stephen Ministry.  In her 
spare time, she enjoys ALTA tennis, reading and is taking organ lessons.  Carolyn resides in East Cobb with 
her husband Steve, and children, Mark, Kevin and Kat ie. 
 Community  West Bank offers SBA and conventional loans for business acquisitions, start-ups, fran-
chises, and owner-occupied real estate purchases.  CWB is a Preferred Lender in GA, FL, SC, NC, TN, AL, 
CA, WA, OR and CO.  They can provide credit decisions in 48 hours.  Their underwriters and closing attor-
ney are located in Atlanta. 
• Down payments as low as 10% 
• Cash-flow lending (we don’t require complete collateral coverage) 
• Terms up to 25 years 
• Loan closings in as little  as 30-45 days 
 
 
 

SBA Update- FY 2005 Consolidated Appropriations Act  
  
On December 7, 2004, the FY 2005 Consolidated Appropriations Act (Act) was signed into law by the Presi-
dent.  The Consolidated Appropriations Act includes funding for SBA for Fiscal Year (FY) 2005 and authori-
zation language for many SBA programs. 
 

 Section 7(a) Business Loan program:  
• FY 2005 p rogram level: $16 b illion 
Increases the 7(a) maximum guarantee portion from $1 million to $1.5 million 

 

 Section 504 Certi fied Development Company business loan program:  
• FY 2005 p rogram level of $5 b illion 
Increases maximum 504 debenture size to: 

o       $1.5 million for regular loans 
o       $2 million for public policy loans 
o       $4 million for small manufacturer loans 
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EDITORS NOTE 
 

 
“We are all  

in this together–  
by ourselves.”  
 -Lily Tomlin  

 
Just some food for 

thought!    
 

 James Welch    
Editor 

Attendance Requirements for Renewal from Article Three of GABB By-Laws: 
 

In addition to BBMS membership and dues being current (for business brokering members) 
in order to renew membership in next year, current members must: 
 “Have registered and attended a minimum of one (1) state-level organizational event during 
the prior year, e.g., the State Conference, a GABB sponsored course, or a GABB sponsored social 
event, excluding the reception on the evening prior to the State Conference. 
 Have attended, as verified by attendance rosters, a minimum of one monthly meeting each 
quarter, and a minimum of six monthly meetings in the entire year, with the Holiday Reception in 4th 
quarter counting either as a meeting or social event, but not both, for any single membership re-
newal.  Prior written notice via mail, fax, or e-mail, to the Membership Chairperson, or Attendance 
Sub committee Chairperson, that a member cannot attend a monthly meeting shall be considered 
an excused absence based upon the reasonableness of the explanation.  A member shall not count  
more than two (2) excused absences in the prior year towards the participation requirements for 
membership renewal. 
 Each member shall have a minimum of 14 events annually (11 monthly meetings + State 
Conference, + Education Course + Holiday Reception) to accrue a minimum participation of 7 
events (6 monthly meetings + 1 State-level event).  Attendance at the December Holiday Meeting 
will count towards the 6 monthly meetings requirement.  In other words, to renew membership, the 
member must have participated in 50% of the organizations’ events during the prior year.  GABB 
members whose office is over 100 miles from the GABB monthly meeting place only must attend 
25% of the organization’s events during the year to qualify for membership renewal. 
 Affiliate Members are encouraged to attend all events, and the renewal requirement for 
participation is to attend one event per year. 
 Please note that if you are NOT eligible to renew your membership automatically by 
payment of dues, you must re-apply for Membership.  Re-application requires payment of 
the current application fee of $100, and a review of your membership.  If the Membership 
Chairperson needs any information other than that provided on your Dues Invoice, you will 
be contacted.   

  Our GABB Holiday Party  
 was it’s usual festive affair, 

 with many of our new members in 
 attendance.  Marriott Perimeter provided a 

buffet bounty, and the DJ at the party next door rocked the 
house with a decibel breaking bass.  Thanks once again to our 
generous sponsors.  Please remember to give them your sup-
port. 
 

Claudia J. Wilson 
CIT Small Business Lending Corporation 

 
 Helen Stahel, Esq.                  Todd Morrell 
              Closing Attorney      Morrell & Browning, LLC 

 
Charles Schoen 

Sterling Risk Advisors 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

  

2005 DUES INVOICE 
DUE no later than January 31, 2004 

 

Current Members: Make Check Payable to GABB and Mail to: 
 

Greg DeFoor 
DeFoor Services, Inc. 

68 Austin Ave. 
Marietta, Georgia 30060 

 

COMPANY OR INDIVIDUAL ACTIVE MEMBERSHIP(Brokerage)_: $145.00 
ASSOCIATE MEMBER/AGENT OF ACTIVE MEMBER: $125.00 

AFFILIATE(Non-Brokerage Support Profession) MEMBERSHIP: $125.00 
AGENT OF AFFILIATE MEMBER: $125.00 

 

“I  am  eligible for renewal under the terms of the Attendance Requirements  attached. Enclosed is 
my check number          ______in the amount of___________, which  is  payment in full for my  2004 
membership dues.” 

  “ I am not eligible for renewal as I have not met the minimum Attendance Requirements.  In addi-
tion to Dues, please find the $100 Re-Application Fee.  I understand the Membership Chairman may 
contact me for any  additional information required to process my Membership Re-Application.  Check 
#__________ and total amount ____________ remitted. ” 
 
YOUR Name:___________________________________________________________________________ 

Active Member or Affiliate Member Company Name:__________________________________________ 

Product/Service if Affiliate (Support Profession)______________________________________________ 

CompanyAddress: ______________________________________________________________________ 

Office Phone:_____________________________Fax Number:___________________________________ 

Pager:___________________________________Cell:__________________________________________ 

E-mail Address:________________________Web Address:_____________________________________ 

Spouse’sName:_______________________________Home Phone:______________________________ 

Home Address:_________________________________________________________________________ 

“I am up-to-date in my  GABB  BBMS payments to BizMLS, a requirement of   

Active  (Brokerage) Membership” _____________________________Signed 

NOT a member, but want to be?  

Contact Gloria Hall at 770-315-0324 or Nick Modares at 770-640-0010  

 TODAY for an Application Package. 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

GABB TODAY 
Georgia Association of Business Brokers 
1414 Montreal Road 
Tucker, Georgia 30084-8140 

President: 
Patrick Hark ins 
770-649-7666 
 

Vice President: 
David Still. CBI 
770-962-8399 
 

Secretary: 
Art Lennig 
678-852-6228 
 

Treasurer: 
Greg DeFoor 
678-581-5966 
 

Directors: 
Gloria Hall 
770-315-0324  
Henry Hicks,CBI 
770-569-8880 
John Soublis 
770-454-9630 
 

Past President: 
Kathryne Pusch, CBC 
770-918-9390 

COMMITTEES: 
 
Education: 
Charles Jay, CBI, Chair 
478-477-6272 
 
BBMS: 
Henry Hicks, Chair 
770-569-8880 
 
Forms: 
Nick  Nicholson, CBI, Chair 
404-874-6262 
 
Membership: 
Nick  Modares  
770-640-0010  
 
New Member Orientation: 
Jeff Merry 
770-534-6630 
Hank Tanner 
770-534-5868 
 
Monthly Speakers: 
David Still 
770-962-8399 

GABBMLS: 
Ken Stebbins 
Ariel  Gonzalez 
for info contact Henry Hicks 
 
GABB TODAY Newsletter: 
 

James Welch, Editor 
404-843-2500 
james.welch@metrobrokers.com 
 

Kristy Farrell, Production 
770-760-7595 
farre11s@yahoo.com 
 

Articles Due by the 5th 
All articles are subject to editing. 
 
Listings, Information, Members, 
and GABB Newsletter On-Line 
 
GABB Website: www.gabb.org 


